Job Description: Medical Device Sales Representative – Single-Use Anesthesia Device
Job Title: Medical Device Sales Representative 
Territory: USA
Reports To: CEO
Position Summary
We are seeking an experienced, entrepreneurial Independent Medical Device Sales Representative (1099 Contractor) to promote and grow sales of an innovative single-use anesthesia device (SAM) throughout the private and public healthcare sectors. This opportunity is ideal for an established independent sales professional with existing relationships in the VA healthcare system and a proven track record of medical device sales.
As an independent contractor, you will manage your own business while representing our products within an assigned territory. Success in this role requires strong clinical knowledge, exceptional relationship-building skills, and experience navigating VA purchasing and contracting processes.
Compensation will be commission based.
Key Responsibilities
· Develop and execute a strategic territory sales plan. 
· Build and maintain strong relationships with anesthesiologists, CRNAs, anesthesia technicians, operating room leadership, supply chain personnel, and hospital administrators.
· Navigate procurement processes, including contracting vehicles, Federal Supply Schedule (FSS), GSA contracts, and purchasing protocols.
· Identify sales opportunities, manage the sales pipeline, and consistently achieve or exceed territory sales goals.
· Collaborate with clinical specialists, marketing, and leadership to support product launches and customer implementation.
· Maintain detailed records of customer interactions, sales activities, and forecasts.
· Attend industry conferences and events, and professional meetings to increase product awareness and strengthen customer relationships.
· Provide ongoing post-sale support to ensure customer satisfaction, product utilization, and long-term account growth.
Required Qualifications
· Bachelor's degree in Business, Life Sciences, Healthcare, or a related field (or equivalent sales experience).
· Minimum of 3–5 years of successful medical device sales experience
· Proven track record of achieving or exceeding sales quotas.
· Strong presentation, negotiation, and relationship-building skills.
· Ability to interpret clinical data and effectively communicate product value to healthcare professionals.
· Valid driver's license and willingness to travel throughout the assigned territory.
 Preferred Qualifications
· Demonstrated experience selling into the Veterans Health Administration (VHA) or other federal healthcare systems.
· Working knowledge of VA contracting, federal procurement, and government purchasing processes.
· Existing relationships within Veterans Administration Medical Centers.
· Experience with disposable or single-use medical devices.
· Experience launching new medical technologies or expanding market adoption.
Key Competencies
· Strategic account management
· Consultative selling
· Clinical product education
· Government and VA account expertise
· Territory planning and execution
· Customer relationship management
· Communication and presentation skills
· Problem-solving and critical thinking
· Self-motivation and accountability
Performance Expectations
· Meet or exceed annual sales and revenue objectives.
· Develop new business opportunities across assigned Veterans Administration facilities.
· Maintain high customer satisfaction through responsive service and clinical support.
· Deliver accurate sales forecasts and timely reporting.
· Ensure compliance with all company policies, FDA regulations, VA requirements, and applicable healthcare compliance standards.

Ideal Candidate Profile:
The successful candidate is an experienced medical device sales professional who understands the unique environment of the Veterans Health Administration and private sector healthcare purchasers. They possess strong clinical credibility, excel at building long-term relationships with anesthesia and perioperative teams, and have a proven ability to successfully navigate federal purchasing processes while driving adoption of innovative single-use medical technologies that improve patient safety and clinical efficiency.

